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Residential HVAC Breakout Session
June 11th 2008
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• Energy efficient in-field performance
– We’ll also get improved health, comfort, & safety

• Long-term market change
– Build demand for high performing HVAC systems

This requires:
– High-efficiency equipment
– A quality installation
– Proper maintenance
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Source: EPA and Neme, Nadel, et al. 

Installation issues can add up to a 30% reduction i n rated capacity!
Or put another way…

a SEER 13 performs like a SEER 10
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• Require Certified Matched Systems
• Technician Certification

– NATE
– BPI

• Installer and Salesperson Training
• Incentives for Verified Quality Installations
• Customer Outreach—Build Demand
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QI Standard completed
– requirements
– acceptable procedures
– acceptable documentation

Free download at 
www.cee1.org
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• Announced in 2008
• Offered only by EEP
• Simplify for Consumers



������� ���	
�	�� 
�������� ������	���

$�
���
	��/

• Contractors will respond to consumer demand 
• Consumers greet Contractor w/ANSI Standard

– I want this!
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Barriers
• Inconsistent Specs
• False Claims
• Lack of interest
• Ignorance
• Complexity
• Code enforcement
• Small $$$ penalty

Potential Strategies
• Consistent language
• Advertising/Campaigns
• Illustrations
• Credible verification
• Performance guarantees
• Discounted rates, rebates 
• Consumer checklists
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• Contractors (ACCA, PHCC, SMACNA)
• Distributors (HARDI)
• Manufacturers (AHRI)
• Certification Orgs (NATE & BPI)

• Efficiency Program Administrators (CEE)
• ENERGY STAR (EPA)
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Clearinghouse for HVAC In-field Performance


