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Custom Approach

Collectors must be OG-100 certified
2 year installation warranty

10 year manufacturer warranty

Freeze protection




Renewable or Energy Efficiency?

High first cost — Limited incentives

Small base of trained solar thermal installers & designers
Engineers, installers, plumbers

Limited number of local industry groups for collaboration

Limited Customer awareness and ability to apply SHW technology

Limited projects to monitor & showcase

MARKET CHALLENGE

PV — funding, awareness, installers
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Commercial Applications

Domestic Hot Water

Multi family
Affordable/Low Income Housing
Hotels

Pool Heating

Community Centers
Hotels
Schools

Space Heating F)
Radiant, pre heat, integrated CHP
Process Hot Water

Industrial
Food processing

Solar assisted Cooling
Absorbtion Cooling

Engineering Grants up to $10,000
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Results

Commercial:

6 installations (MA) average rebate: $25,000 (including economic redevelopment funds)

3 in process (MA & NY)
12 in queue (MA & NH)

Residential:

40 installations (MA,NH &NY) average rebate $1,042
30 in queue (MA, NY)




Showcase - Fenway Park
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Forecast - Policy Factors

ITC, solar tax credit

Businesses: 30% of project cost-utility rebate (revert to 10% after 2008)

Modified Accelerated Cost-Recovery System (can amount to 30% of first cost)

Residential: 30% limit of $2000
State Tax Credits

Businesses: MA 9.5% excise
Residential: 15% limit $1,000

RPS — Thermal RPS




Market factors:
Climate Change — carbon goals

LEED certifications, HERS scores, Zero Net Energy Homes

Energy Star criteria  energy efficiency




Conclusion

Technical potential throughout most states
SHW market growing and diversifying nationally

Trades/unions responding to demand/opportunities
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Thank you!




