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Current HVAC Programs

= Program goals

o Cost effective and assured energy savings

o Market transformation
= Program Successes

o Consistently exceeding goals

o Rapidly expanding Premium Service program
= Program Challenges

o HVAC unit rebates are not as cost effective

o Controls are often very cost effective, but many different
protocols and verification of savings an issue
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Future Plans

= Currently testing Premium Service protocols

o BPA is piloting the program in other service territories
= Focusing more on controls

o Variable speed systems

o Demand control ventilation may be more cost effective

o Prescriptive approach for DDC systems
= Third party commissioning
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Thank you!

Joe Schmutzler
Puget Sound Energy
425-456-2458
josef.schmutzler@pse.com
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